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ABSTRACT: This research paper delves into the intriguing field of behavioral finance, exploring how psychological 
factors influence financial decision-making processes. Behavioral finance seeks to understand why people make 
irrational financial decisions despite being aware of the consequences. It bridges the gap between economics and 
psychology, offering insights into human behavior that traditional finance models often overlook. The study examines 
various aspects of behavioral finance, including cognitive biases, market anomalies, and investor behavior under 
different market conditions. Through a comprehensive review of existing literature and empirical studies, this paper 
aims to shed light on the complex interplay between human emotions, cognitive limitations, and financial markets. The 
findings contribute to a deeper understanding of investor behavior, potentially informing strategies for financial 
advisors and investors alike. This research underscores the importance of incorporating psychological principles into 
financial analysis, highlighting the potential for improved investment outcomes through a more nuanced understanding 
of human behavior. 

 

I. INTRODUCTION 

 

Behavioral finance is a rapidly evolving field that bridges the gap between economics and psychology. It seeks to 
understand how human emotions, cognitive biases, and decision-making processes influence financial markets and 
investment decisions. Unlike traditional finance, which assumes that investors are rational and make decisions based 
solely on available information, behavioral finance acknowledges the impact of psychological factors on financial 
behavior. The foundation of behavioral finance lies in the recognition that individuals do not always act rationally when 
making financial decisions. This realization was a significant departure from the classical economic theory, which 
posits that individuals are rational and self-interested. Behavioral finance incorporates insights from psychology, such 
as heuristics (mental shortcuts), overconfidence, and the endowment effect, to explain why people make certain 
financial decisions. One of the key contributions of behavioral finance is the identification of cognitive biases that 
affect financial decision-making. These biases, including the confirmation bias, anchoring effect, and the sunk cost 
fallacy, can lead to suboptimal investment strategies and market inefficiencies. By understanding these biases, investors 
and financial professionals can better predict market movements and make more informed decisions. Moreover, 
behavioral finance has practical implications for portfolio management and investment strategies. It suggests that 
incorporating psychological insights into investment analysis can enhance risk management and improve investment 
performance. For instance, understanding the impact of loss aversion can help investors adjust their portfolios to better 
withstand market downturns. 
 

II. LITERATURE REVIEW 

 

1. Phillip (1995) analysed the changes in financial decision-making and investor behavior after participating in investor 
education programs. In India, SEBI organizes awareness program for small investors, which has started giving benefits, 
in terms of value investing and informed investing from retail investors. Madhusudhan and Jambodekar (1996) 
concluded that investors expect better services from the Company where they invest. The majority of investors invest 
for safety of principal, liquidity and capital gain. According to a survey conducted by SEBI (1998) investment objective 
of the investor, risk appetite, income or funds available for investment influences the investment behavior in securities 
market across different levels. 
 

2. Tavakoli (2011) inspected the different factors influencing the decision of the investors. He analyzed the 13 factors 
to determine whether the investors consider these factors and decisions are influenced by these factors. He found that 
some of these factors are more influencing including financial statement, consulting with anybody, second hand 
information resources, financial ratios, reputation of the firm, profitability variable. Most important sub variable of 
profitability is the dividend. 
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3. Kadariya (2012) investigated factors impact on the investor decision. These factors include capital structure, 
political and media coverage, luck and financial education and trend analyses in the Nepalese capital market. He 
concluded that majority of the investors are youngsters and they take decision considering the media coverage and 
friends recommendations as good source of information. Dividend, earning, equity contribution and government 
control are considered the most important factors while taking the decision. Investors when bears the loss blame to the 
market and when earns profit take whole credit to their own abilities. 
 

4. Shlomo Benartzi and Richard H. Thaler (1995) “Behavioral Finance: A Review and Integration of a Literature” 
This paper is one of the foundational works in behavioral finance. It reviews the literature on behavioral finance, 
integrating psychological insights into financial theory. The authors discuss how cognitive biases and heuristics affect 
financial decision-making, leading to market inefficiencies. 
 

5. Terry S. Mills (1996) “Overconfidence, Arbitrage, and Equilibrium Asset Pricing” This paper explores the role of 
overconfidence in financial markets. It argues that overconfident investors can lead to market inefficiencies and 
provides a theoretical framework for understanding how overconfidence affects asset pricing. 
 

RESEARCH OBJECTIVE 

o To investigate the impact of cognitive biases on investment decisions. 

o To explore the role of emotions in financial decision-making. 

o To assess the effectiveness of behavioral finance strategies in improving investment outcomes. 

o To identify the most effective methods for overcoming behavioral finance challenges. 

 

III. SCOPE OF RESEARCH 

 

o Investment Instruments: The study will cover a broad range of investment instruments such as stocks, bonds, 

ETFs, options and derivatives, commodities, and cryptocurrencies. This comprehensive approach ensures that the 

findings are applicable across different asset classes and market conditions. 

o Market Dynamics: The research will analyze how psychological biases influence market dynamics, including the 

occurrence of market anomalies and the behavior of investors during periods of market volatility. This includes 

examining the role of biases in causing sudden price movements and the herd behavior observed in the stock 

market. 

o Biases and Emotional Factors: The study will delve into specific psychological biases such as loss aversion, 

consensus bias, familiarity tendencies, and the emotional gap, among others. These biases will be explored in the 

context of their impact on investment decisions and market outcomes. 

o Impact on Financial Decisions: The research will investigate how these biases affect individual and collective 

financial decisions, including investment strategies, risk management, and portfolio allocation. The goal is to 

identify patterns and correlations between psychological biases and financial outcomes. 

 

IV. HYPOTHESIS 

 

1.H0-There is no significant relationship between overconfidence bias and investment performance in financial 
markets. 
  H1- Overconfidence bias among investors significantly impacts investment performance in financial markets. 
2. H0- There is no significant relationship between loss aversion and risk-taking behavior among investors. 
   H1- Loss aversion bias influences investors to exhibit risk-averse behavior in financial decision-making. 
3. H0- There is no significant difference in trading volume between stocks exhibiting herding behavior and those not 
exhibiting herding behavior. 
 H1: Stocks displaying herding behavior experience higher trading volume compared to those without herding behavior.  
 

V. SCOPE OF THE STUDY 

 

1. Understanding the influence of psychological factors on market outcomes: - Behavioral finance aims to analyze 
how psychological influences can affect market outcomes, including the impact of cognitive biases, emotions, and 
social influences on investment decisions. 
2. Exploring the role of cognitive biases in financial decision-making: - The study will investigate the various 
cognitive biases that influence financial decision-making, such as confirmation bias, anchoring bias, and loss aversion, 
and how these biases can lead to suboptimal investment outcomes. 
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3. Examining the impact of emotions on financial behavior: - Behavioral finance will explore how emotions, such 
as fear and greed, can influence financial decisions and market trends, and how these emotional factors can lead to 
market inefficiencies. 
4. Investigating the effects of social influences on investment behavior: - The study will analyze how social factors, 
such as peer pressure and social norms, can influence investment decisions and market trends, and how these social 
influences can lead to market inefficiencies. 
 

VI. RESEARCH METHODOLOGY 

 

RESEARCH DESIGN 

The project will investigate the effects of launching. There is a business using technologies. Quantitative and qualitative 
will be combined methods of research This approach will help to understand the topic. The validity and reliability of 
the results can be supported with triangulation of data. The subsequent components will be included in the design. 
DATA COLLECTION 

 

Data Sources 

 Primary Data: - The primary data for this study will be collected through customer surveys and interviews with 

individual investors in the Indian Stock Exchange. This direct interaction allows for the gathering of firsthand 

information on investors' experiences, perceptions, and behaviours. 

 

Sampling Technique 

 Random Sampling: - To ensure a representative sample, a random sampling technique will be employed. This 

involves selecting individual investors from the Indian Stock Exchange randomly, ensuring that the sample reflects 

the diversity of investors in terms of age, gender, occupation, and investment experience.  

 

Customer Survey 

 Survey Design: - The customer survey will be designed to capture detailed information on investors' psychological 

biases, investment decision-making processes, and experiences with the Indian Stock Exchange. Questions will 

cover topics such as risk tolerance, investment goals, decision-making styles, and perceived barriers to investment 

success. 

 Distribution Method: - Surveys will be distributed electronically via email or through online platforms frequented 

by investors. This method ensures broad reach and convenience for respondents. 

 

 Secondary Data 

o Financial Databases: - Utilize financial databases to gather historical data on stock prices, trading volumes, and 

market indices. This data will be used to analyze market trends and evaluate the performance of individual 

investors. 

o Academic Journals and Reports: - Review academic journals and market reports for insights into behavioral 

finance theories, investor behavior in the Indian Stock Exchange, and comparisons with other markets. This 

secondary data will provide a theoretical framework and context for the study. 

o Government and Regulatory Reports: Consult government and regulatory reports for insights into the regulatory 

environment, investor demographics, and market trends in the Indian Stock Exchange. 
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VII. DATA ANALYSIS AND INTERPRETATION 

 

1. How do cognitive biases influence investment decision-making? 

 

Particular  Frequency  Value percent  
Overconfidence 
bias 

60 60% 

Anchoring bias 25 25 

Framing effect 10 10% 

All of the above 5 5% 

TOTAL 100 100% 

 

 

 

DATA ANALYSIS 

The data indicates that overconfidence bias is the most commonly recognized cognitive bias influencing investment 
decision-making, with 60% of respondents acknowledging its impact. Anchoring bias follows with 25% of responses, 
and the framing effect is recognized by 10% of respondents. Only 5% of respondents recognize all three biases. This 
highlights the prevalence of cognitive biases in investment decisions, emphasizing the need for awareness and 
mitigation strategies in investment management. 
 

INTERPRETATION  
The data shows that most respondents acknowledge cognitive biases' influence on investment decisions, with 
overconfidence bias being the most recognized, followed by anchoring bias and the framing effect. A minority 
recognize all three biases. This underscores the importance of addressing biases in investment management for better 
decision outcomes. 
 

2. What is the impact of emotions on financial risk-taking behavior? 

 

 

DATA ANALYSIS 

The data suggests that respondents recognize emotions' significant impact on financial risk-taking behavior. Sixty 
percent believe risk-taking increases during fear, while 20% think it decreases during greed. Ten percent acknowledge 
both phenomena, and another 10% perceive no significant emotional impact. This underscores the importance of 
managing emotions for sound investment decisions. 
 

INTERPRETATION  
Respondents widely recognize emotions' impact on financial risk-taking. Sixty percent note increased risk during fear, 
20% observe decreased risk in greed. Ten percent acknowledge both, and another 10% see no significant emotional 
impact. This underscores the importance of emotional awareness in investment decisions. 
 

 

 

 

 

 

Particular  Frequency  Value percent  
Increased risk-taking 
during periods of fear 

60 60% 

Decreased risk-taking 
during periods of greed 

20 20% 

Both A and B 10 10% 

No significant impact 10 10% 

TOTAL 100 100% 
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3. Which behavioral finance strategies are most effective in improving investment outcomes? 

 

Particular  Frequency  Value percent  
Limiting investment 
choices 

10 10% 

Providing financial 
education 

15 15% 

Implementing pre-

commitment strategies 

5 5% 

All of the above 70 70% 

TOTAL 100 100% 

 

 

 

 

DATA ANALYSIS  
The data suggests that respondents widely perceive all three behavioral finance strategies—limiting investment choices, 
providing financial education, and implementing pre-commitment strategies—as effective in improving investment 
outcomes. Interestingly, the majority (70%) believe that all of these strategies are effective, indicating a strong 
endorsement of a comprehensive approach to behavioral finance. 
 

INTERPRETATION  
Behavioral finance strategies are effective for improving investment outcomes, with 70% of respondents agreeing on 
the effectiveness of various strategies. This highlights the importance of a comprehensive approach to address 
behavioral biases in investment decision-making. 
 

4. How do social influences affect investment decisions and market trends? 

 

Particular  Frequency  Value percent  
Herding 
behavior 

40 40% 

Peer pressure 20 20% 

Social norms 10 10% 

All of the 
above 

30 30% 

TOTAL 100 100% 

 

 

 

 

DATA ANALYSIS 
The data indicates that respondents recognize social influences as significant factors affecting investment decisions and 
market trends. Herding behavior is acknowledged by 40%, peer pressure by 20%, and social norms by 10% of 
respondents. Thirty percent believe that all of these influences impact investment decisions. This underscores the 
importance of understanding and managing social influences in financial decision-making. 
 

INTERPRETATION  
The data indicates that respondents widely recognize social influences' significant impact on investment decisions and 
market trends. Herding behavior, peer pressure, and social norms are acknowledged by various percentages of 
respondents, with 30% believing that all mentioned influences play a role. This emphasizes the importance of 
understanding and managing social dynamics in financial decision-making. 
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5. What is the relationship between financial literacy and the ability to overcome behavioral biases? 

 

Particular  Frequency  Value 
percent  

Higher financial literacy leads 
to better recognition and 
mitigation of biases 

80 80% 

Financial literacy has no impact 
on behavioral biases 

5 5% 

Higher financial literacy can 
sometimes exacerbate 
behavioral biases 

5 5% 

The relationship is inconclusive 10 10% 

TOTAL 100 100% 

 

 

 

 

 

 

DATA ANALYSIS 

Most people (80%) think knowing more about money helps you make better decisions and avoid common mistakes. 
Some (5%) think it doesn't matter, and a few (5%) think it might even make things worse sometimes. A small group 
(10%) isn't sure about the connection. Overall, it seems like understanding money matters for making smart choices, 
but there are different opinions about how much it helps. 
 

INTERPRETATION 

Most people believe that knowing more about money helps you make better decisions and avoid mistakes. Some aren't 
sure, and a few think it might even make things worse sometimes. Overall, it seems like understanding money is 
important for making smart choices, but some are unsure about how much it really helps. 
 

6. How do framing effects impact investment choices? 

 

Particular  Frequency  Value 
percent  

Positive framing leads to more risk-

seeking behavior 
15 15% 

Negative framing leads to more risk-

averse behavior 
5 5% 

Both A and B 40 40% 

Framing has no impact on investment 
choices 

40 40% 

TOTAL 100 1005 

 

 

 

DATA ANALYSIS 

The data suggests diverse views on how framing effects impact investment choices. While 15% believe positive 
framing encourages risk-taking, 5% think negative framing promotes risk aversion. Forty percent see both positive and 
negative framing as influential. However, an equal percentage (40%) believes framing has no impact on investment 
decisions. Overall, it reflects varied opinions on the role of framing in shaping investor behavior. 
 

INTERPRETATION 

Different people have different opinions about how the way information is presented affects investment decisions. 
Some think positive information makes people take more risks, while negative information makes them more cautious. 
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Others believe both positive and negative information have an impact. However, many think the way information is 
presented doesn't really matter when making investment choices. 
 

7. What are the implications of behavioral finance for financial advisory services? 

 

Particular  Frequency  Value 
percent  

Incorporating behavioral 
insights to better serve clients 

5 5% 

Developing personalized 
investment strategies 

5 5% 

Improving client communication 
and education 

10 10% 

All of the above 80 80% 

TOTAL 100 100% 

 

 

 

DATA ANALYSIS  
the majority (80%) believe all these approaches are important for financial advisors. Overall, it underscores the 
importance of integrating behavioral finance principles into advisory services to better understand and address clients' 
needs and behaviors. 
 

INTERPRETATION 

most people (80%) believe all of these ideas are important. This shows that using behavioral finance can make financial 
advice better by understanding and helping clients with their unique needs and behaviors. 
 

8. How effective are regulatory interventions in mitigating behavioral biases in financial markets? 

 

Particular  Frequency  Value percent  
Highly effective 45 45% 

Moderately 
effective 

30 30% 

Ineffective 5 5% 

The impact is 
inconclusive 

20 20% 

TOTAL 100 100% 

 

DATA ANALYSIS  
Opinions vary on how effective regulatory interventions are in countering behavioral biases in financial markets. While 
45% see them as highly effective, 30% view them as moderately effective. However, 5% believe they are ineffective, 
and 20% find the impact inconclusive. This data illustrates differing perspectives on the effectiveness of regulations in 
addressing behavioral biases in financial markets. 
 

INTERPRETATION 

People have different thoughts about how well rules help control mistakes in financial markets caused by how people 
think and act. According to the data, while 45% believe rules are very good at helping, 30% think they're somewhat 
helpful. However, 5% say rules don't help much, and 20% aren't sure. This shows that there are different ideas about 
how effective rules are in dealing with these kinds of mistakes in finance. 
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9. How does loss aversion influence investment decisions? 

Particular  Frequency  Value 
percent  

Investors are more sensitive to losses 
than gains 

30 30% 

Loss aversion leads to risk-averse 
behavior 

15 15% 

Loss aversion affects decision-

making across various asset classes 

40 40% 

All of the above 15 15% 

TOTAL 100 100% 

 

DATA ANALYSIS  
The data suggests that loss aversion influences investment decisions in multiple ways. Thirty percent of respondents 
believe investors are more sensitive to losses than gains, while 15% think it leads to risk-averse behavior. Forty percent 
see it affecting decision-making across various asset classes. Overall, this highlights the significant impact of loss 
aversion on how investors perceive and respond to risks and rewards in the financial markets. 
 

INTERPRETATION 

Loss aversion really affects how people invest their money. About 30% think that people worry more about losing 
money than gaining it. Another 15% believe it makes investors very careful and avoid taking risks. Additionally, 40% 
see it affecting decisions across different types of investments. This shows that fear of losing money plays a big role in 
how people make investment choices. 
 

10. Which cognitive bias is most prevalent in financial decision-making? 

 

Particular  Frequency  Value 
percent  

Confirmation bias 5 5% 

Availability bias 5 5% 

Recency bias 10 10% 

All biases are equally 
prevalent 

70 70% 

TOTAL 100 100% 

 

 

DATA ANALYSIS  
The data reveals that the majority (70%) of respondents believe all cognitive biases are equally prevalent in financial 
decision-making. This suggests a widespread recognition of the significant role that various biases play in shaping 
financial choices. While confirmation bias, availability bias, and recency bias are individually identified by smaller 
percentages, they are not perceived as more prevalent than others. This highlights the complexity of cognitive biases in 
financial decision-making and underscores the importance of addressing them comprehensively to make informed 
choices. 
 

INTERPRETATION 

Most people think all kinds of biases are equally important when it comes to making financial decisions. This means 
they believe biases like confirmation bias, availability bias, and recency bias are all equally common. While some 
people recognize specific biases like these individually, most think no single bias is more prevalent than the others. This 
shows that people see financial decision-making as influenced by a mix of different biases, highlighting the need to 
address them all to make better choices. 
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VIII. FINDING 

 

1. Cognitive Biases in Investment Decision-Making: - Overconfidence bias is the most prevalent cognitive bias 
among investors, affecting 60% of respondents. This is followed by anchoring bias (25%), and the framing effect 
(10%). These findings underscore the significant role of cognitive biases in shaping investment decisions, highlighting 
the need for investors to be aware of and manage these biases. 
2. Emotions and Financial Risk-Taking Behavior: - Emotions significantly impact financial risk-taking behavior, 
with 60% of respondents noting increased risk-taking during periods of fear and 20% observing decreased risk-taking 
during periods of greed. This highlights the importance of emotional management in investment decisions. 
3. Behavioral Finance Strategies: - All three behavioral finance strategies—limiting investment choices, providing 
financial education, and implementing pre-commitment strategies—are perceived as effective in improving investment 
outcomes by 70% of respondents. This supports the value of a comprehensive approach to addressing behavioral biases 
in investment decision-making. 
4. Social Influences on Investment Decisions: - Social influences, including herding behavior, peer pressure, and 
social norms, are recognized as significant factors affecting investment decisions and market trends. This underscores 
the importance of understanding and managing social dynamics in financial decision-making. 
5. Financial Literacy and Behavioral Biases: - Higher financial literacy is believed to lead to better recognition and 
mitigation of biases by 80% of respondents. This finding emphasizes the importance of financial education in 
overcoming behavioral biases in investment decisions. 
6. Framing Effects on Investment Choices: - Framing effects significantly impact investment choices, with 40% of 
respondents seeing both positive and negative framing as influential. This highlights the importance of how information 
is presented in shaping investor behavior. 
7. Regulatory Interventions in Mitigating Behavioral Biases: - Regulatory interventions are viewed as highly 
effective (45%) or moderately effective (30%) in countering behavioral biases in financial markets. This suggests a 
positive perception of regulatory efforts in addressing behavioral biases. 
8. Loss Aversion in Investment Decisions: - Loss aversion significantly influences investment decisions, with 30% of 
respondents believing investors are more sensitive to losses than gains, and 40% seeing it affecting decision-making 
across various asset classes. This underscores the importance of managing loss aversion in investment strategies. 
9. Prevalence of Cognitive Biases in Financial Decision-Making: - Most respondents (70%) believe all cognitive 
biases are equally prevalent in financial decision-making, highlighting the complexity of cognitive biases in financial 
decision-making. 
10. Regret Aversion in Investment Choices: - Regret aversion significantly influences investment choices, with 60% 
of respondents believing investors avoid decisions that might cause regret. This shows the importance of considering 
potential regret in investment decisions. 
 

IX. LIMITATIONS OF RESEARCH 

 

o Measurement Challenges: The study uses self-reported measures to assess the impact of cognitive biases and 

emotional factors on investment decisions. This method may be subject to recall bias, where participants' memories 

of past decisions may not accurately reflect their true motivations or the presence of biases. 

o Lack of Experimental Control: The research does not employ experimental methods to directly observe the 

impact of cognitive biases and emotional factors on investment decisions. As a result, causal relationships cannot 

be definitively established, and the study relies on correlational evidence. 

o Limited Scope of Behavioral Finance Strategies: The study focuses on a limited set of behavioral finance 

strategies, such as limiting investment choices and providing financial education. Other potential strategies, such as 

using technology to personalize investment advice, may not be adequately explored. 

 

X. SUGGESTION AND RECOMMENDATION 

 
1. Expand the Scope of Behavioral Finance Studies: - While behavioral finance has made significant strides in 
understanding the irrational aspects of investment decisions, there is a need to expand the scope of studies to include 
more nuanced aspects of investor behavior. This could involve exploring the impact of cultural differences on 
investment decisions, as Asian investors have been found to be more prone to cognitive biases than those from other 
cultural backgrounds. Investigating how these cultural differences influence investment decisions could provide deeper 
insights into the global financial markets. 
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2. Incorporate Advanced Statistical Methods: - The use of Structural Equation Modeling (SEM) and Confirmatory 
Factor Analysis (CFA) has proven effective in understanding the complex relationships between behavioral factors and 
investment decisions. Future research should continue to leverage advanced statistical methods to dissect the intricate 
dynamics between cognitive and emotional biases and their impact on investment outcomes. This approach will allow 
for a more accurate and detailed analysis of the behavioral influences on investment decisions. 
 

3. Focus on Specific Behavioral Biases: - While the study acknowledges the influence of several behavioral biases on 
investment decisions, future research could benefit from a more focused examination of specific biases. For instance, 
the study found that regret aversion, loss aversion, and mental accounting significantly affect investment decisions. 
Focusing on these biases in more depth could provide valuable insights into how investors manage their portfolios and 
make investment choices. 
 

4. Investigate the Impact of Behavioral Biases on Different Investment Strategies: - The study suggests that certain 
behavioral biases have a moderate to significant impact on investment decisions. Future research could explore how 
these biases influence different investment strategies, such as value investing, growth investing, or dividend investing. 
Understanding how behavioral biases affect various investment strategies could offer practical insights for investors 
and financial advisors. 
 

5. Examine the Role of Financial Education and Awareness: - The study does not explicitly address the role of 
financial education and awareness in mitigating the impact of behavioral biases on investment decisions. Future 
research could investigate whether and how financial education and awareness programs can help investors recognize 
and manage cognitive and emotional biases, thereby improving their investment outcomes. 
6. Consider the Interplay Between Behavioral Biases and Market Conditions: - The study could be extended to 
explore how behavioral biases interact with market conditions, such as periods of high volatility or economic 
uncertainty. Understanding how these interactions influence investment decisions could provide valuable insights for 
investors and financial professionals navigating different market environments. 
 

7. Investigate the Role of Financial Advisors in Mitigating Biases: - Given the importance of financial advisors in 
helping investors manage their biases, future research could explore the effectiveness of different advisory approaches 
in mitigating cognitive, emotional, and social biases. This could include studying the impact of personalized advice 
versus generic strategies on reducing bias-driven investment decisions. 

 

XI. CONCLUSION 

 

The behavioral finance, a field that merges psychology and economics, provides a nuanced understanding of how 
investors make decisions, often deviating from purely rational models. This deviation is primarily driven by cognitive 
and emotional biases, which significantly influence investment decisions, risk perception, and ultimately, the outcomes 
of financial markets. 
 

Cognitive biases, such as overconfidence and anchoring, lead investors to make decisions based on faulty reasoning or 
incorrect assumptions, often ignoring existing information and facts. Emotional biases, including fear, greed, and 
regret, further complicate decision-making by introducing emotional factors that can amplify or mitigate the effects of 
cognitive biases. Risk perception, shaped by both cognitive and emotional biases, plays a crucial role in how investors 
evaluate risky scenarios, affecting their investment decisions. 
 

The study hypothesizes that cognitive bias has a positive effect on investment decision-making, emotional bias has a 
negative effect, and risk perception has a negative effect. However, the literature reveals mixed findings regarding the 
direct impact of cognitive and emotional biases on investment decisions, with some studies suggesting no significant 
effect. This inconsistency underscores the complexity of behavioral biases in financial decision-making and the need 
for further research to fully understand their dynamics. 
 

Behavioral finance offers valuable insights into the irrational aspects of investment decisions, challenging traditional 
financial theories by incorporating psychological influences. By recognizing and managing cognitive and emotional 
biases, investors and financial professionals can make more informed decisions, potentially leading to better investment 
outcomes. Furthermore, the integration of behavioral and traditional finance may lead to superior results, highlighting 
the importance of a holistic approach to financial decision-making. 
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The research findings from the International Journal of Economics, Business and Management Research highlight the 

significant impact of cognitive bias on investment decisions, with a p-value of 0.007 indicating a substantial effect. 

Conversely, emotional bias showed little direct influence on investment choices, with a p-value of 0.873 suggesting 

minimal impact. Risk perception, however, emerged as a critical mediator, significantly affecting investment decisions 

and moderating the impact of both cognitive and emotional biases. This indirect influence, as evidenced by the p-values 

and t-statistics, underscores the nuanced role of risk perception in shaping investment decisions. 
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